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Resolve to make smarter fleet decisions this year.

Annual fleet
planning tips

The end of the year is the optimum time to set new fleet goals and outline
ways to achieve them. If you’re looking to reduce costs and create efficiencies,
then applying a focused strategy to your annual fleet plan is a must.
LeasePlan’s certified automotive fleet managers recommend five key tasks to
do now to prepare your fleet for a successful new year:
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Stumped with strategic fleet planning?
LeasePlan can help. Call an expert
today at 855.588.3677. Or, visit us
online at www.leaseplan.ca.
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